Westfield Baseball 2009 Fundraiser 

This year the Westfield Baseball Association is selling advertising space at the baseball field in a new and cost effective way.  In the past, we have tried to persuade local businesses to spend several hundred dollars for large outfield fence signs with limited success.  Our new strategy is to sell small but affordable signs that will be located along the front bricks of the backstop.  
The advantages for our sponsors are:
1. Affordability.  Other area high schools offer outfield signs for over $1000.  We can offer ad space that will be right in front of their prospective customers for the duration of one or even two baseball games.  A smaller sign up close is just as noticeable as a much larger sign on or beyond the outfield fence.
2. Attractive market area.  Businesses will have access to prospective customers that visit our field from the suburban North Houston area including Spring, Klein, Tomball, The Woodlands, Humble, and Conroe.  This area has an affluent and active population of primarily single dwelling families that advertisers seek.
3. Year round activities.  Baseball games are played at our field on a year-round basis along with several tournament and regional tryouts.  This investment in advertising is not just for a single season.

Details:
Each sign (a sponsorship) will be 10 inches high by 25 inches long (10” X 25”).  The cost of each sign will be $99 (some businesses have to get higher level approval for expenditures of $100 or greater).  When we get 12 sponsorships, we will get them printed onto a vinyl banner that is 2.5 feet high by 8 feet long (2.5’ X 8’).  The ads will be arraigned in a 3 X 4 pattern on the banner.  Every time we sell 12 more sponsorships we will print another banner.  The banners will fit along the brick area facing the bleachers and will not block anyone’s view of the baseball game and will not interfere with the play of the game.

Incentive:

As with other school related fundraisers, a bonus system will be used to reward players and families that collect the most sponsors.  The value and number of the rewards will depend on the total number of sponsorships gathered by all the players in the program.  This sliding-scale system means that a player not only benefits by finding the most sponsorships, but also benefits greater by everyone doing more.  Players that don’t collect the most still get greater rewards (and more players get rewarded) the more sponsorships are gathered by the entire baseball program.   
The rewards will be in the form of gift certificates to a local sporting goods store where players can get baseball equipment.  A player must obtain at least one sponsor to be eligible for a reward and any unpaid balances for a player for the TASO tournament, Fall league or Summer league will be deducted from a players reward.

On the following chart, the Number of sponsors (first column) is the total number of sponsors collected by everyone.  If we all collect only 12 sponsors, whoever collects the most will get a $100 gift certificate (any ties for the most sponsors will split the reward evenly).    If we collect 72 sponsors,  7 players will get rewards where the player with the most sponsors will get a $350 gift certificate.  The next two highest  will each get $200 gift certificates.  The next two highest after those will get $100 gift certificates and so on.
The deadline for sponsorships for determining player rewards is Sunday, March 15th, 2009.  A sponsorship is counted for a player when a form is submitted and payment is received in cash or check.   All sponsorships will be posted on the WBA web site http://leaguelineup.com/westfieldmustangs where everyone will have a chance to see our progress.

	# of Sponsors
	# of Rewards
	1st Place
	2nd Place
	3rd Place
	4th Place

	12
	1
	1 x 100
	
	
	

	24
	1
	1 x 200
	
	
	

	36
	4
	1 x 300
	1 x 200
	1 x 100
	1 x 50

	72
	7
	1 x 350
	2 x 200
	2 x 100
	2 x 50

	 108+
	13
	1 x 400
	4 x 200
	4 x 100
	4 x 50


Remember that the purpose of the fundraiser is to provide funds for upgrades to the baseball program at Westfield High School.  Businesses know that they need to advertise and by offering affordable sponsorships to these area businesses, we are then NOT trying to sell coupon books, candy, candles, or wrapping paper  to our friends and families.  Even if every player brought in only one sponsor each, we would pass the 36 sponsor level and raise over $2000 for the program (after the cost to print 3 banners and distribute rewards).
Get your parents to contact businesses that they regularly frequent; the auto dealer where they bought a car, their insurance agent, a favorite restaurant, radio station or repair shop.  You don’t need to ask for any donations.  You are just offering a marketing opportunity to businesses that already need to advertise.

Ask the businesses need to fill out all the spaces in the form and tear it off.  Make sure to fill in the space for the player name for them.   Paper clip the form to a $99 check from the business made out to Westfield Baseball Association and turn it in to Coach Barrett or Jeff Barnett.  The business will then need to email their 10” X 25” advertisement in an image format to WestfieldBaseball@Gmail.com
